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ABOUT THE FORUM 


FOCUS AREAS 


THE QUEST FOR YIELD RESPONSIBLE INVESTMENT 

ASSET ALLOCATION CORPORATE GOVERNANCE 

OIL AND COMMODITIES RISK MANAGEMENT 

INFRASTRUCTURE GEOPOLITICS 

REAL ESTATE SANTIAGO PRINCIPLES 

PRIVATE EQUITY 

www.sovereignwealthforum.com 


Sovereign Wealth Funds (SWFs) have recently been in the news for 
the dramatic effect on financial markets and the global economy. 
SWFs invest in a range of financial assets, from stocks and bonds to 
real estate and infrastructure, but all have an objective to maximize 
the long-term return from their investments. They have emerged 
as major investors in corporate and real resources worldwide. 
According to a PWC study, assets under management are expected 
to reach USD 15tn by 2020. 


The Global Sovereign Wealth Forum will bring together some of the 
world's largest SWFs to London to discuss how they are becoming 
the world's biggest asset owners and are going to shape the future 
of the investment community. The forum will be the only event 
to exclusively focus its agenda on SWF activities and strategies. 
Speakers will include SWF decision makers, investment managers, 
banks, policy makers, international governmental organisations and 
civil society groups. 
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THE ONLY EVENT 
FOCUSED ON SOVEREIGN 
WEALTH FUNDS 


HIGH LEVELSPEAKERS 
FROM THE SWFs, THE 
INVESTMENT COMMUNITY, 
CIVIL SOCIETY AND POLICY 
SHAPERS 


SWFs WITH NETWORKING BUSI- 

BILLIONS OF AUM NESS MATCHING FOR 

ONE-TO-ONE MEETINGS 
THROUGH tTUblia® 
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WHO WILL YOU MEET 

Sovereigns Wealth Fund decision 
makers including: 

Chairs, CEOs, CFOs, CIOs, COOs, Board 
Directors, Vice Presidents, Managing 
Directors, Directors, Heads 

Asset Managers and Banks 
executives including: 

CEO, CFOs, CIO, COO, Vice Presidents, 
Managing Directors, Directors, Heads, 
Managers, Analysts 

The event will be also relevant for: 

MANAGEMENT CONSULTANTS 

INTERNATIONAL INVESTMENT 
ADVISERS 

HEDGE FUNDS 

PRIVATE EQUITY AND VENTURE 
CAPITAL 

MULTI NATIONAL CORPORATIONS 
POLICY MAKERS 
CIVIL SOCIETY 


www.sovereignwealthforum.com 





SPEAKERS 



OUR ESTEEMED SPEAKER FACULTY INCLUDES 



Sovereign Wealth U.S. 

Lee Common 
Founder 



Geoeconomica 

Sven Behrendt 
Managing Director 



Tufts University/LSE 

Juergen Braunstein 
Sovereign Wealth Fund 
Research Affiliate 



Future Holding 

Dr. Celeste Cecilia Moles Lo Turco 
Vice President Corporate 
Strategy Research Affiliate 



National Treasury Management 
Agency 

Emma Jane Joyce 

Senior Manager, Ireland Strategic 

Investment Fund 



CDP Equity 

Barbara D'Andrea 
Head of Investor Relations 



Bahrain and Qatar 

Marcus McCaffrey 
Advisor 



Libyan Investment 
Authority (LIA) 

AN Shamekh 

Chief Executive Officer 



Australian Future Fund 

Mark Burgess 

Former Managing Director 



University of Oxford 

Angela Cummine 
British Academy 
Postdoctoral Fellow 



Nigeria Sovereign Investment 
Authority 

Obinna Ihedioha 

Vice President & Portfolio Manager- 
Infrastructure Investments 



University of Cambridge Institute for 
Suitability Leadership 

Clarisse A. Simonek 

CFA, Senior Programme Manager, 

Investment Leaders Group 



Agaciro Sovereign Wealth Fund 
(Rwanda) 

Jack Kayonga 
CEO 




Harvard Kennedy School 

Gianfranco Gianfrate, PhD 
Giorgio Ruffolo Fellow in 
Sustainability Science 



Utah School & Institutional 
Trust Fund Office 

Peter Madsen 

Chief Investment Officer 



Alberta Investment Management 
Corporation (AlMCo) 

Benson Li 

Portfolio Manager- Private Equity 


www.sovereignwealthforum.com 

















DAY 1 - WEDNESDAY 29 th MARCH 2017 


r 



08.00 

Registration & Coffee 


09.00 

Welcome from IRN 


09.00 

Opening Comments from the Chairman 


09.10 

Keynote Address 


09.30 

Presentation/Panel: The State of Sovereign Wealth Funds 

• How has the slowdown in global economic growth affected SWFs? 

• What have SWFs done since the Great Recession? 

• Will we see new SWFs within the next 3-5 years? 

• How have SWFs coped in a low interest rate world? 


10.15 

Morning Break / Business Networking Hour 

Business Matching via 


During the networking break, there will be an area dedicated to pre¬ 
arranged 15 minute meetings. Business matching will be done through 
an easy-to-use technology platform: Jublia, combined with a personalised 
service to help maximise your networking opportunities. 

cTublia J 


11.15 

Presentation/Panel: The Quest for Yield 

• Are SWFs close to double digit returns? 

• Could the markets be an issue? 

• Markets are awash with easy money, are SWFs catching it? 

• How are SWFs going to manage liquidity with their quest for yield? 


12.00 

Presentation/Panel: Future Funding for SWFs 



• With many SWFs funded via oil and commodities, what are they going to do if oil & gas prices stay low? 


• Are SWFs being pro-active or just re-active? 

• What strategies are being employed to overcome this issue? 


12.45 

Lunch Break 



13.45 Presentation/Panel: Alternative Assets 

• How can SWFs maintain their role in the European Financial Stabilisation Mechanism? 

• Is Infrastructure replacing fixed-income as favourite asset class? 

• Institutional Real Estate: Current Environment and Trends 

14.30 Presentation/Panel: Private Equity: The Darling of SWFs? 

• Why is PE popular with SWFs? 

• The Rise of Co-Investing 

Benson Li, Portfolio Manager - Private Equity at Alberta Investment Management Corporation (AlMCo) 


15.15 Afternoon Break 


15.45 Panel: Investment Strategies & Asset Allocation for 201 7 and Beyond 

• Which sectors are looking attractive for SWFs? 

• Breakdown: what has SWF asset allocation looked like? 

• Is fund size a significant predictor of different behaviour? 

16.30 Presentation/Panel: SWFs and Asset Management 

• Why SWFs are withdrawing mandates from external asset managers? 

• Is it a case of high fees, poor performance or not enough transparency? 

• What can asset managers do win back SWFs? 






















DAY 2 - THURSDAY 30 th MARCH 2017 



08.00 

Registration & Coffee 


09.00 

Opening remarks from the Chairman 


09.05 

Presentation/Panel: Santiago Principles: The roadmap to success? 


09.35 

Panel: Geopolitical and Macro-Economic Risks 

• Brexit: what will happen to London as a financial centre? 

• US Election: Trump or Hillary - why do we get a bad feeling? 

• China in Africa: what could be learned from this experience? 

• Are the BRICS building things? 


10.30 

Morning Break / Business Networking Hour 

Business Matching via 


During the networking break, there will be an area dedicated to pre¬ 
arranged 15 minute meetings. Business matching will be done through 
an easy-to-use technology platform: Jublia, combined with a personalised 
service to help maximise your networking opportunities. 

o^ublia J 

11.30 

Panel: Shareholder engagement - Is the tide turning? 

• Are SWFs practicing good ownership? 

• Legal redress: is the VW case a good example? 

• Is Corporate Governance a key focus for SWFs? 


12.15 

Panel: Responsible Investment - have SWF woken up yet? 

• With other asset owners seeing ESG as a major focus, are SWFs doing the same? 

• Why aren't SWFs joining the UN's supported PRIs? 

• Could 2017 be the year for SWF as ESG investors? 


13.00 

Lunch Break 


14.00 

Presentation: Sovereign Wealth US (SWUS) - A Principally New Incarnation of Sovereign Wealth Funds 

Lee Common, Founder, Sovereign Wealth US 

14.40 

Panel: Risk Management and Tail Risks 


15.30 

Afternoon Break 



16.00 Presentation: Citizens Wealth - Why (and How) Sovereign Funds Should be Managed by the People for the 
People 

Angela Cummine, British Academy Postdoctoral Fellow, University of Oxford 


16.40 Panel: The Future of SWFs 

• What can we expect to see in 2017? 

• Lessons Learned and Advice for the Future 

• Market Intelligence - are we going to get better data? 



















NETWORKING THROUGH OUR 

MATCHING APP 


Business matching will be done through an easy-to-use technology platform: Jublia 
combined with a personalised service to help maximise your networking opportunities. 

We know that making business connections is one of the reasons why SWF Investment 
Forum is the go-to event within the environmental, social and corporate governance 
areas. 

This process will be made easier thanks to this new - and complimentary - service we 
are introducing. 


cTublia 


You will greatly benefit from business matching if you want 
to network and: 


■ Forge lucrative partnerships and collaborations for business 

■ Find potential clients to buy your services and products 

■ Benchmark providers for a specific project 

■ Broaden your personal network to advance your career 

How will this platform benefit me: 

■ Rank other participants in accordance to their relevance to you 

■ You will have your own Concierge who will provide quick and timely assistance 

■ The platform is accessed with a click from your email (no downloads needed) 

How does this platform work ? 

• Receive an invitation email with a personalised link before the event 

• Review profiles and schedule meetings with participants who interest you 






OFFICIAL AIRLINE PARTNER 



Fly with Qatar Airways to attend Global Sovereign Wealth Investment Forum 

Enjoy up to 25% discount 

Go to our website to book the exclusive offer with the promo code LONGSWIF 


Offer valid to fly to Edinburgh(EDI), Birmingham(BHX), Manchester International(MAN), London Heathrow(LHR) between 19 
March 2017 to 30 March 2017 (Outbound) and inbound must be completed on or before 09 April 2017. 
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REGISTRATION FORM 
GLOBAL SOVEREIGN WEALTH FORUM 

29-30 March 2017 | London 


SALES CONTRACT 

Please complete this form and return to: 

Fax +44 (0) 20 7183 7945 

Email: registrations@irn-international.com 

REGISTRATION DETAILS 

Name_ 

Job Title_ 

Email_ 

Name_ 

Job Title_ 

Email_ 

Name_ 

Job Title_ 

Email_ 


PAYMENT METHOD 

1/1 CREDIT CARD 

If paying by credit card then we will contact you by telephone to 
collect credit card details, please provide the telephone number you 
would like us to contact you on. 

Tel: 

Card Holder's Name _ 

Last 4 digits of the card _ 

Signature _ 

By signing I confirm I om the authorised signatory of the above card. 

I agree to IRN's Terms and Conditions and agree to IRN debiting my card. 

BANK TRANSFER 

Payment terms: Payment to be made within 5 working days 

AUTHORISATION 

Name_ 

Date_ 

Signature_ 



Name _ 
Job Title 
Email 


COMPANY DETAILS 

Organisation_ 

Address_ 


FEES 


Delegate fee per person 

(includes documentation and entry to all conference sessions, lunches, refreshments, admission to 
networking social events. Payment is required within 5 working days) 

Super Early Bird by 30th November 

£1395 (+vat) 


Early Bird by 20th January 

£1695 (+vat) 


Standard fee 

£1995 (+vat) 


Documentation only 

£350 (+vat) 



Postcode COMPLIMENTARY PASS for Sovereign Wealth funds. 


City_Country 


Tel 

Do you want your company to be advertised in the event brochure? 

YES B 

VAT Number 

1/4 page 

O 

1/2 page 

O 

Full page 

O 


£495 (+vat) 


£795 (+vat) 


£995 (+vat) 



TERMS AND CONDITIONS 

1. The conference fee is inclusive of Conference documentation, entry to all conference sessions, lunches, refreshments and admission to all social networking events. 

2. International Research Networks Ltd. (IRN) requires full payment within 5 days of making a booking. 

3. Substitutions can be made at no extra charge up to 2 days before the event. Cancellations received in writing more than 7 days before the event will receive a full credit voucher. Credit vouchers cannot be issued for cancellations 

made less than 7 days before the event. Credit vouchers may be used for payment towards any future IRN event within the next 18 months. 

4. Upon signing this sales contract the customer commits to make payment in full. If the customer wishes to make a cancellation before payment has been made, the customer is still obliged to make payment in full, and will in turn 

receive a credit note of the equivalent price which will be applicable for 18 months for any IRN event, summit, conference or workshop. 

5. The customer agrees to make payment in full and the net amount must be received by IRN - any withholding tax or any other taxes are to be borne by the customer. 

6. IRN will make every reasonable effort to adhere to the conference package, but reserves the right to change date, location, content, speakers or topics if necessary. Any communication concerning the event shall not form part of the 
contract. If the event is cancelled for any reason the client shall receive a full credit voucher. 

7. The customer is wholly responsible for booking and paying for all travel, accommodation and other services associated with attendance at an event. Under no circumstances shall IRN be liable for any expenses occurred by the 
customer, even if the event is cancelled, postponed or modified in any way. It is agreed that the customer will only book such services where the customer has the right and ability to cancel these without cost or penalty and retains 
and accepts full responsibility to do so. 

8. IRN shall have no liability whatsoever for any indirect costs or expenses or any consequential losses howsoever incurred by the customer in any circumstances including for example, loss of profits, lost revenues, lost business 
opportunity, lost goodwill. 

9. IRN acts as an organiser and co-ordinator of the event and will sub-contract all presentation duties and all course materials and accepts no liability for the acts or commissions of its sub-contractors or for any aspect of the 
information, views or data presented at any event. 

10. In cases of late payment beyond 30 days, the client agrees that statutory interest will be charged on the outstanding balance. Statutory interest is due at 8% plus the Bank of England base rate. 

11. In cases where the customer registers at a reduced 'early booking' rate, should they not make payment before the expiration of the early booking rate, they will be obliged to pay the higher applicable later booking rate. 

12. Should legal enforcement be required, the client agrees that they will be liable for IRN's legal fees and debt recovery costs should the court find in IRN's favour. This is applicable to all legal proceedings including the small claims track. 

13. Events will be located within suitable conference venues in hotels, conference halls etc. IRN will use its reasonable endeavours to ensure that such premises are suitable and appropriate for such events but shall have no liability for 
accidents, inconvenience, theft, loss, damage, non-availability of facilities, or any other difficulty or loss at such event where this is beyond the reasonable control of IRN. 

14. Data Protection. The customer agrees that some data concerning the customer will be included within the delegate list. This list will be made available to selected third parties involved in the conference. Please advise IRN if you do 
not wish for your data to be included in that list. 

15. Force majeure. Under no circumstances shall IRN have any liability for any act, loss, damage, expense, mistake, omission or event which is outside its reasonable control. 

16. Severability. If any term is held to be invalid or unenforceable then that shall not prevent the remainder of this agreement from remaining valid. 

17. Governing law. This agreement shall be governed by the courts of England. 


www.sovereignwealthforum.com 
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International Research Networks Ltd 
10-18 Vestry Street, 1st Floor 
N1 7RE, London, UK 


T: +44 (0) 20 7111 1615 
F: +44 (0) 20 7183 7945 
E: info@irn-international.com 


www.irn-international.com 



